Special Edition
Partnership Program

Can’t cash flow your business?

e Do you want better cash flow?

e Shippers not paying you on time/driving your rates down?

e Equipment issues?

e Too many empty miles?

1]

e Would like to start a brokerage (division) for your company but
can’t cash flow the carrier debt?

e Want to be a part of a larger company and vet still retain
ownership of your business?

All of the above can be accomplished in a special Partnership
Program that Ahern & Associates, Ltd has created with one of our
clients. This particular program will provide:

in this issue

e Advance on receivables — the day of dispatch. Partnership Program

e Auto liability insurance.

e Cargo liability insurance.

e Workers compensation insurance (optional).

e Fuel cards.

e Receivable financing including customer credit checks.

e |If credit is approved, on your customer, and the customer doesn’t
pay, they absorb 50% of the loss.

e DOT log audits.

e Additional truck capacity to service your clients, and;

e Access to better paying freight and back hauls.

Additionally, if you're interested in starting a brokerage division or
building up your brokerage division;

e Our client has 7,000 approved truck carriers in their system.

e They have an extensive network of customers, on a national
basis, as well as staff of professionals that can assist you in cross
selling your business.

Ahern & Associates, Ltd.

e They have agents across the United States that can be used as
sales representatives to load your trucks;

Accredited Member
National Bureau of Certified
Consultants Inc.

e They provide the direction of DOT.
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e They'll do all the logs and the audits, and;

e All of that is included in their services.

Additionally, when you dispatch a truck, they provide you with a percentage of the dispatched revenue up front and
the balance when the “paperwork” is completed.

This is a way to;

e Increase your cash flow.

e Decrease your operating cost, and;

e Allow you to focus on your business.

For additional information, please contact:

Andre W Ahern
Chief Executive Officer
Ahern & Associates, Ltd.
Bus: (602) 242-1030
Cell: (602) 617-4458
Email: ahern@ahern-ltd.com
Website: www.ahern-ltd.com

These are difficult times. Look at all opportunities!



